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With conversion comes extra weight. We're not sure how much extra weight has been added to the car, but it's important to note that with added pounds comes the reduced range. Tesla worked very hard to reduce the weight of the Model S, even manufacturing the aluminum chassis to make the 5,000pound monster weigh a little less. Some other cars built by the company may have added weight, but also added fuel efficiency. According to Big Limo's Facebook, the prototype has been on sale since March this year, but recently went up for auction on eBay. The company is also proud to be one of the
few unauthorized modification providers in the United States. That is, although not supported by Tesla in any way, the company works with a variety of suppliers to provide refurbished OEM and aftermarket parts to modify a Tesla. We're not sure of the size of a market that exists for these types of
buildings yet (we prefer the built type to move a little faster), but it sure is a unique conversion. America's most underrated cars Why the McLaren GT is the best supercar of the day-to-day 11 new cars that should be successful All you need to know about the Nissan 400Z becoming a better driver with this
must-see device Lucid Air Vs. Tesla Model S Vs. Porsche Taycan: The EV Tririad is altogether faster German cars ever made Why the Cadillac Escalade 2021 is the ultimate full-size SUV Get the maximum of your buyers with these tips from an eBay PowerSeller. Whether you're an experienced
PowerSeller or a keen beginner, selling on eBay can be an exciting if sometimes frustrating pursuit. Making serious profit is rarely achieved overnight, and pays new sellers to do their homework before jumping in Much has changed on eBay during 2008. To name just a few, there was the advent of the
Best Match feature, plus changes to the Buy It Now and Feedback formats. And they all forced even the most learned vendors to revisit the drawing board. Here are 14 tips that sellers of all levels should (re)consider before pressing the relysine button.1. Begins to deal with the Best GameThe introduction
of Best Match in September 2008 presented new opportunities and challenges for many sellers and has already filtered the knowledge of the lazy. Instead of the default search display being sorted by items that end soon, now are recent sales, title keywords, item specifications, price, feedback, your
detailed seller ratings, and various other secret sauce factors that help determine where your listings will be displayed in the mix. If you're serious about making money on eBay, it's worth knowing how it works.2. Understand the changes to buy now and storesThe numerous changes announced by eBay
in 2008 include fixed price listings being typically more to list, lasting much longer (if you wish) and all formats now counted in the main search results. So now it's economical for sellers to list all their inventory or or with only one listing per product. After accumulating some sales, increase the number of
available units and keep the listing active or relist, to sustain the important popularity of recent sales. Read more.3. Salesman detailed what? Detailed Sales Rankings (DSRs) are now as important as feedback, but the bar has undoubtedly been raised a very high touch for some sellers in certain
categories. If you receive on average more than 4.6 out of 5 stars in a 30-day period, you'll probably qualify for a discount on your Final Value Fees and other benefits, but you may be penalized if you collect consistently low ratings and poor feedback. It is more important than ever to provide stellar
service and communicate with your buyers. Keep an eye on your DSRs on the seller's dashboard.4. Open an eBay storeIf you sell for something more than a little pin money, you're probably already running an eBay store and making savings on listing fees. eBay provides the tools you'll need to build, tag,
and customize your Store without technical knowledge required, but templates are basic at best, so invest time to customize your store's look and feel with your own HTML. Be sure to set cross-promotion rules to draw attention to similar products as well, and create an About Me to emphasize what makes
you unique.5. Use the Sales Manager's prokeeping sales control is paramount to a smooth operation, but if you are selling in volume, and do not employ some automation, your time may soon be consumed by management. EBay's excellent Pro Sales Manager can ease some of the pain. Automating
feedback and creating custom email templates will help keep your customers up to date with the click of a button, allow you to archive sales and print invoices with ease, and allow you to quickly evaluate your sales. That said, there is no substitute for a courtesy phone call if you have a difficult or
impatient client to asser. Just look at my phone bill!6. Keep your customers informedPrevention is better than healing when it comes to feedback, so friendly communication and fast and secure shipping will help you avoid criticism. But how do you communicate the importance of your detailed seller
reviews? Unfortunately, I think eBay fails a bit in doing this on its behalf, so it's worth spelling out to its buyers that 5 stars makes a difference. Add a note at the top of your dispatch and incoming payment emails, highlighting the importance of such, and mention DSRs on your store's homepage. Consider
leaving feedback as soon as your buyer has paid, too. Current Page: Page 1 Next Page 2 Everyone makes mistakes from time to time. It's perfectly acceptable to make a mistake on eBay have to cancel the transaction. The correct procedure for canceling a transaction depends on the type of transaction
and how far it has progressed. The answer to the question: Can I change my mind about a sale on eBay is depends. Below are some common scenarios for how to cancel a sale on eBay eBay in the listing type and stage of the transaction. When a buyer bids on an auction, technically, they are entering
into a contract to pay the final price. Unfortunately, sometimes the buyer decides he doesn't want to pay. They may have found another item after placing the bid, the auction may have gone up too high, and they superbid on the excitement of the auction, or they may have changed their minds. The buyer
has some options here. First of all, they can't afford it. But this action can result in an UNPAID ITEM change case. Many of these cases against a buyer and they are suspended from eBay permanently. Another option is for the buyer to complete a retraction of the offer. A buyer can easily cancel the bid if
he changes his mind and essentially withdraws from the auction. It is the preferred method according to eBay's Terms of Service. If the buyer changes their mind about an eBay sale after the auction ends, they can contact the seller and ask them to cancel the transaction. As long as the cancellation is at
the buyer's request, most sellers will comply. Sellers have no reason to pressure a buyer to pay if the buyer no longer wants the item. A seller can offer another bidder a second-chance offer or relist the item. The cancellation process is slightly different with fixed-price items. The seller has the option to
put the Immediate Payment option in the listing. If the item has no immediate payment, you can work with the seller to cancel the transaction at your request. If the item has had immediate payment, and you have already paid for it, and the seller has not yet sent it, you can send a message to the seller to
request the cancellation of the transaction and issue a refund through Paypal. Most sellers will work with you on this issue. They don't want to deal with a return, so it's in their best interest to cancel the transaction. The buyer receives no negative action on his account, nor the seller. However, the seller
may be a little annoyed and block it, but other than that there are no negative consequences. If you sent the seller a Best Offer, and it was accepted, you will receive an invoice. If you decide you don't want to buy the item, after all, it's best to contact the seller and explain that you no longer want the item
and cancel the transaction at the buyer's request. Again, there are no negative repercussions, apart from an angry salesman. Remember, sellers sell items on eBay to make money. So when transactions are canceled, this affects the seller's final result. The seller can block it. There's one last scenario to
consider. If you change your mind about a sale after shipping the item, the best course of action is to contact the seller and explain that you have changed your mind. When the package arrives, mark it with return to the sender, and the package will be redirected back to the seller. The trace will show when

Delivered. Seller can only refund the cost of the item, not shipping since you changed your mind the item has been shipped. You can also open a return request. But you're going to need to pay the shipping back. Using the return method to the sender keeps the package intact, and the seller will receive it
back exactly as you sent it. Whenever you communicate with your trading partner on eBay, always use the eBay messaging system. All messages are archived there. If eBay has to intervene to help resolve a dispute or answer a question, all correspondence is visible to them. Keep communication on
eBay so that everything between you and your seller is documented. Documented.
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